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HIGH GROWTH AND IMPROVED
EBITAIN THE SECOND QUARTER

NET SALES NET SALES GROWTH

334.4 MSEK +12 %

(Q2 2020 298.5MSEK) (Q2 2021 VS Q2 2020)

EBITA EBITA GROWTH

-16.7 MSEK +27 %

(Q2 2020 -22.7MSEK) (Q2 2021 VS Q2 2020)
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SECOND QUARTER IN BRIEF

Quarter Period
MSEK
2021 2020 Chanae 2021 2020 Chanae

April-June April-June 9 January-June January-June 9
Net Sales 3344 298.5 +12% 796.3 742.5 +7%
Gross margin 37.7% 36.4% +1.3 p.p 34.7% 36.0% -1.3 p.p
EBITA -16.7 -22.7 +27% -19.0 -21.9 +13%
Eelgenc ol tisctng 173 35.8 +52% 225 353 +36%
comparability
Profit after tax -25.8 -32.1 +20% -41.0 -45.4 +10%
Operational cashflow -44.3 23.8 -68.2 MSEK -96.1 -23.8 -72.4 MSEK
Share of sales online channels. % 47.8% 48.4% -0.6 p.p 51.4% 43.9% +7.5 p.p

> EBITA margin (Q2 2021 LTM)

* EBITA excluding pandemic aid and cost directly related to listing of the company
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HIGHLIGHTS FROM THE SECOND
QUARTER

4th of June, Bokusgruppen was listed on Nasdaq First
North Premier Growth Market.

‘ Stores recovering with a positive net sales growth of 13%.
‘ Online channels had continued strong growth of 11%.

‘ Other products was launched at Akademibokhandeln.se.




bokusgruppen

NORMAL SEASONAL VARIATIONS WITH POSITIVE TREND
FIRST HALF YEAR

Net Sales and EBITA (MSEK,%, Q1 2019 - Q2 2021)
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GROWTH IN ALL SEGMENTS

MSEK Quarter Period
2021 2020 2021 2020
April-June April-June January-June  January-June
Net Sales 146.2 131.3 365.4 302.2
Bokus Online
EBITA, % 3.4% 0.6% 5.3% 2.3%
Alezdlemisek nemdelh Net Sales 13.8 13.1 43.9 23.8
Ll EBITA, % 7.4% 3.3% 10.9% 0.7%
Akademibokhandeln Net Sales 174.4 154 .1 387.0 416.6

Stores

EBITA, % -10.5% -14.0% -9.5% -5.8%

Net sales growth,%
(Q2 2021 VS Q2 2020)
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EBITA growth, MSEK
(Q2 2021 VS Q2 2020)




LONG-TERM POSITIVE TREND FOR

BOKUS ONLINE

Net Sales Bokus online
(MSEK. 2019 - Q2 2021 LTM)
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Number of active customers bokus.com
(Million customers. Q4 2019 - Q2 2021)
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Sales growth digital books
(%. Q2 2021 LTM VS Q2 2020 LTM)

+38%

Net promoter score

53

-1 p-p.

compared to Q1
2021)




RAPID GROWTH IN
AKADEMIBOKHANDELN ONLINE

Net sales Akademibokhandeln Online Share of online of Akademibokhandeln’s
(MSEK. 2019 - Q2 2021 LTM) total sales (%. Q4 2019 - Q2 2021)
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During Q2, Other products was
launched at Akademibokhandeln.se




CUSTOMERS RETURNING TO
AKADEMIBOKHANDELN STORES

Net sales Akademibokhandeln Stores Share of Other products of total store sales
(MSEK. 2019 - Q2 2021 LTM) (%.Q4 2019 - Q2 2021 LTM)
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Private label in percentage of other products
(Q4 2019 - Q2 2021 LTM)

15% 16% 16% 17% 18% 18% 18%
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Share of stores with positive
operating profit (Q2 2021 LTM)

Net promoter score

62

Unchanged to Q1
2021




STRONG BALANCE SHEET AND
OPERATIONAL CASHFLOW IN LINE WITH
SEASONALITY

Operational cashflow (MSEK, Q4 2019 - Q2 2021)
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Equity ratio
Q2 2021

45%

(31% in Q2 2020)

Net debt/Adjusted EBITDA
Q2 2021 LTM

1.4x

(2.8xin Q2 2020)
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TRENDING TOWARDS FINANCIAL TARGETS

Net sales growth online channels Net sales growth stores EBITA
(%, 2020 - Q2 2021 LTM) (%, 2020 - Q2 2021 LTM) (%, 2020 - Q2 2021 LTM)
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Net sales.growth in online channels in the Net sales growth in stores EBITA% in the medium to long
medium to long term (3-5 years) term (3-5 years)




POSITIVE OUTLOOK FOR THE SECOND
HALF OF THE YEAR

Pandemic restriction withdrawal gives positive outlook for
the second half of the year. Still uncertainties due to virus
mutations.

Increased focus on investments in digital development,
e.g. Bokus Play functionality, Bokus delivery offering and
Akademibokhandeln omnichannel experience.

ALLT DETWACKRA DANIELLE

.??_,.&u\m;g FORSTORT YOUNGE-ULLMAN -

Testing new store formats and locations adapting to post-
pandemic consumer behaviour




CONTACT DETAILS

Maria Edsman

CEO

maria.edsman@bokusgruppen.com

+46768882610

Jane Jangenfeldt

CFO

jane.jangenfeldt@bokusgruppen.com

+46706049038
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